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Action Plan for Sale of Property 

This document summarizes the plan for Colonial 
Associates to sell property located at 250 Lafayette Street 
in Boston, Massachusetts. 

I. Description of Property 

The property includes one building of circa 1 ,500 square 
meters on one hectare of land. The building is currently 
occupied. The principal use of the buildings is office. The 
current owner has owned the property since 1983. The 
current book value of the property is $1 .5 million. Colonial 
management has agreed to vacate the building. 

II. Summary of Marketing Plan and Expected Results 

A. Highest and Best Use: Colonial believes that the best 
use of the property for selling purposes is office. The 
proposed transaction would be a direct sale. 

B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 

C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million. The 
company has no mortgage loans against the property. 
The expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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This document summarizes the plan for Colonial 
Associates to sell property located at 25Q I afayette Street 
in Roston. Ma ssachusetts. 50 4 503 

I. Description of Property 50 5 506 

The property includes one building of circa 1,500 square 
meters on one hectare o f land. The building is currently 
^IpTed . The principal use of the building is offj£e_. The 
current owner has owned the property since 19M- The 
current book value of the property is $1-5 million . Colonial 
mana gement has aoreed to vacate the building. 

II. Summary of Marketing Plan and Expected Results 

A Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale . 

B Proposed Offering Price: The proposed sale price for 
the property is S9.fi million . It is realistic to expect a final 
sale price of $? s million . It is reasonable to assume a 
period of fi months to find a buyer, sign a contract, and 
complete the transaction. 

C Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million . The 
company has no. mortgage loans against the property. The 
expected final selling price would result in payment of 
^pitei gains taxes . The expected capital gains tax would 
hp $ 2 million . 
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management has agreed to vacate the building. 



II. Summary of Marketing Plan and Expected Results 

A. Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 

B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 



C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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This document summarizes t 
Associates to sell property located 
in Boston, Massachusetts. 



I. Description of Property 



The property includes one building of circa 1,500 square 
meters on one hectare of land. The building is currently 
occupied. The principal use of the building is office. The 
current owner has owned the property since 1983. The 
current book value of the property is $1 .5 million. Colonial 
management has agreed to vacate the building. 

II. Summary of Marketing Plan and Expected Results 

A. Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 

B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 

C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1 .0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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The property includes one building of circa 1,500 square 
meters on one hectare of land. The building is currently 
occupied. The principal use of the building is office. The 
current owner has owned the property since 1983. The 
current book value of the property is $1 .5 million. Colonial 
management has agreed to vacate the building. 

II. Summary of Marketing Plan and Expected Results 

A Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 

B Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 

C Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1 .0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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II. Summary of Marketing Plan and Expected Results 

A. Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 

B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 



C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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A. Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 

B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 

C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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A. Highest and Best Use: Colonial Associates believes 
that the best use of the property for selling purposes is 
office. The proposed transaction would be a direct sale. 



B. Proposed Offering Price: The proposed sale price for 
the property is $2.8 million. It is realistic to expect a final 
sale price of $2.5 million. It is reasonable to assume a 
period of 6 months to find a buyer, sign a contract, and 
complete the transaction. 



C. Expected Financial Result: The expected final selling 
price would result in a pre-tax profit of $1.0 million. The 
company has no mortgage loans against the property. The 
expected final selling price would result in payment of 
capital gains taxes. The expected capital gains tax would 
be $.2 million. 
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- <transaction-type id="012"> 

- <workflow> 
-<phase id= H 001"> 

<name>Develop Action Plan</name> 

- <title> 

Action Plan for Sale of Property 
<term-ref term-name="Proper1y.City ,, /> 
</title> 

- <header> 

This document summarizes the plan for 

<term-ref term-name="Transaction.CounterParty" /> 

to sell property located at 

<term-ref term-name="Property.FullAddress" /> 

</header> 

<step-ref step-id="002 H order="1 " /> 
<step-ref step-id="012" order="2 M /> 
</phase> 

- <step id= H 002 H > 

<name>Description of Property</name> 
<question-ref id="004" order="1" /> 
<question-ref id="005" order="2" /> 
<question-ref id= M 006" order="3" /> 
<question-ref id="007" order= ,, 4" /> 
<question-ref id="008" order= ,, 5" /> 
<question-ref id= M 009" order=*6" /> 
<question-ref id= H 010" order="7" /> 
<question-ref id="01 1" order="8" /> 
</step> 

- <question id="004"> 
<name>Number of Buildings</name> 
<workflow-text>How many buildings?</workflow-text> 

- <deliverable-text mode= n workflow M > 
The property includes 

<answer /> 

building(s) 

</deliverable-text> 

- <uiobjects> 

<uiobject type= , Text ,, order= H 1 " /> 

</uiobjects> 

</question> 

- <question id="005"> 
<name>Type of Transaction</name> 
<workflow-text>What type of transaction?</workflow-text> 

- <deliverable-text mode="workflow"> 
The proposed transaction would be a 
<answer /> 

</deliverable-text> 

- <uiobjects> 

<uiobject type="choice" choices= H direct sale;sale/leaseback;sale of shares" order="1" /> 

</uiobjects> 

</question> 

</workflow> 

</transaction-type> 
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